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Rugged, heavy-duty work re- 
quires a soldering iron with tem- 
perature and heat reserve. suffi- 
cient for continuous use. The 
ability of HEXACON irons to cope 
with these essentials is attested 
to in their adoption by Consoli- 
dated-Vultee in vital plane pro- 
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COME TRUE... 






With the active interest of General 
Eisenhower, and Allied officers, 
Admiral Lord Louis Mountbatten 
conceived a series of pipelines under 





























the English Channel to feed precious 
oil and gasoline to Allied fighting 
forces speeding across France, Bel- 
gium, Luxembourg and Germany. 


Experience in making the largest submarine electric-power cables 
enabled General Cable to volunteer undertaking its part of this 





important contract with its own existing facilities. General Cable 7 
quickly started making this continuous 35-mile pipe, thanks to 
available equipment commandeered from its coast-to-coast plants, 
its wealth of research and engineering talent, plus dogged deter- es 
mination to speed Victory. In about nine months from instal- 
lation, the under sea traffic fuel from England to the continent n 
via channel pipelines had totalled 120,000,000 gallons, freeing 
oil tankers, cars and other transport for more vital duties. With 
public recording of this secret comes the buoyant feeling that t 
dreams do come true and many more, as yet unrevealed, will 
foster progress in a peace we all can share. 





GENERAL CABLE 
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General Cable Products for the Telephone Industry are 
Distributed by 


AUTOMATIC ELECTRIC SALES CORPORATION - Chicago, U.S.A. 





ALL STREET still is rubbing 
Wi: eyes over the speed with 

which $175,000,000 worth of 
American Telephone & Telegraph Co. 
35-year debentures (2% per cent) were 
disposed of last week. It was the larg- 
est single corporate issue ever to be 
sold at competitive bidding. 





Competitive bidding is a relatively 
new practice for disposing of Bell Sys- 
tem securities, although Bell has not 
opposed the Securities & Exchange 
Commission’s insistence that corporate 
securities be offered to the public in 
that fashion. “Competitive bidding,” 
as the name implies, simply means that 
security issues to be sold by corpora- 
tions through the usual channels of 
financial underwriting by dealers who 
make a living distributing such secur- 
ities, must be awarded to the respon- 
sible dealer or group of dealers offering 
the highest bid to the issuing corpo- 
ration. In former years, Bell securities, 
as well as other large corporation 
securities, usually cleared through in- 
vestment houses having private ar- 
rangements with the issuing corpora- 
tions. 





The house of Morgan Stanley com- 
monly handled most of the AT&T is- 
sues in the past. In last week’s record- 
breaking issue, it again was Morgan 
Stanley which the underwriting 
bid. It is significant that probably, as 
a result of the competitive bidding 
pressure, the distribution job was done 
by the underwriters on a _ primary 
spread of less than 45 cents per bond 
(to be exact, underwriting discounts or 
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AT&T's debentures largest single corporate issue ever sold 
at competitive bidding. . . . Mr. Welch says CIO plans to 
go into organization of public utility unions in a big way.... 
FCC aides, industry technicians enthusiastic over television 
improvement despite war effort interruption. . . . Engineers 
test rural telephone service over rural electric lines. . . . 
Communications Division still tapering off. 


commissions amounted to .4401 per 
cent). In the old days before the SEC 
and competitive bidding, no investment 
firm would think about taking on a job 
of such proportions on a spread of less 
than a couple of points. 

Another noteworthy 
big AT&T debenture issue was the 
democratic character of the distribu- 
tion. Only one of the big five insurance 
companies participated in the purchase. 
The maturing feature of the bond was 
not attractive to ordinary commercial 
banks. Nevertheless, as a result of the 
demand from institutional investors all 
over the country, the bankers closed 
their subscription books less than two 
hours after they had received the offi- 
cial award of the issue. Late the same 
day the bonds were quoted on the ex- 
change at a premium of five-eighths to 
seven-eighths of a point, which shows 
that the investor got some kind of a 
break out of the transaction within a 
few hours. 


feature of the 


ca * * 


The Congress of Industrial Organi- 


zations (CIO) is fixing to go into the 
organization of public utility unions in 
a big way. Up to now, the CIO has 
not made very much of a dent in or- 
ganizing the operating utility field. 
The CIO Utility Workers Organizing 
Committee, which has jurisdiction over 
gas and electric utility workers, had 
about 40,000 members as of June 1, 
while the rival organization of the 
American Federation of Labor — the 
International Brotherhood of Electrical 
Workers (IBEW)—had about 85,000 
operating utility employe members, 
constituting only about 25 per cent of 
its total membership. The difference, 
of course, is that IBEW takes in non- 
utility occupations, such as electricians 
and workers in electrical manufactur- 


ing jobs, with a total strength of 
nearly 350,000. 
IBEW has technical jurisdiction 


over AFL unions within the telephone 
industry, but so far there have been 
few in number. The CIO has a spe- 
cial union for all communication indus- 
tries, known as the American Commu- 
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nications Association, which had some 
success in organizing Postal Telegraph 
employes, but to date has had virtually 
no success in organizing telephone 
workers. By and large, such telephone 
workers as have desired to become 
affiliated with a union have shown a 
strong preference for independent tele- 
phone union organizations, especially 
those affiliated with the National Fed- 
eration of Telephone Workers. 

That, as stated, was the setup as of 
about June 1. The CIO now has plans 
for gobbling up all independent unions 
of utility employes. The largest bite 
was announced last week as the result 
of a mail referendum among members 
of the independent (unaffiliated) union 
of the employes of the Consolidated 
Edison Co., rendering gas and electric 
service in New York City. The inde- 
pendent Edison brotherhood, which in 
March, 1944, rejected a proposal to 
affiliate with the CIO, voted 8,555 to 
2,843 to join forces with the CIO, ac- 
cording to an announcement by an 
authorized union official. The Consoli- 
dated Edison vote follows the recom- 
mendation of an executive committee 
of independent utility unions which 
met in Cleveland, Ohio, last May and 
approved merger with CIO. 

News from other sections of the 
country indicates that the voting now 
going on generally favors such mer- 
ger. Tri-States Utility Workers, which 
has its headquarters in St. Louis, Mo., 
already has voted affiliation. Independ- 
ent groups in the Gulf States, with 
headquarters in Beaumont, Tex., and 
New Orleans, La., are reported to be 
taking similar steps. 

Encouraged by these successes, CIO 
is forming a new national union, ex- 
clusively for utility workers. The new 
union will succeed the present CIO 
Utility Workers Organizing Commit- 
tee. Harold J. Straub, general chair- 
man of this CIO committee, will meet 
soon with CIO President Murray to 
plan for the new organization and ex- 
pansion of activities. Straub claimed 
that the new CIO union, by the end 
of the year, will have 100,000 members 
of whom nearly half would be members 
of former independent unions affiliat- 
ing with the CIO national group. 
IBEW men sniff at such claims, but 
time will tell. 

Utility workers of all sorts, except 
transit and perhaps communications, 
will be eligible for the new CIO utility 
union. This would include gas, elec- 
tric, water and steam heating. Work- 
ers engaged in transportation service 
would remain under the jurisdiction of 
the present CIO Transport Workers 
Union. Telephone and telegraph work- 
ers presently are under the jurisdiction 
of the CIO American Communications 
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Association, which also has control of 
radio and marine radio workers. 

The question already has arisen 
whether the CIO utility union might 
not stand a better chance of “crash- 
ing” the telephone industry than the 
American Communications Association, 
which has had almost no success at all. 
Gas and electric workers, however, will 
be the first target of CIO organization 
effort. Straub declared, “The CIO con- 
templates, through the creation of this 
union, an extensive organization drive 
in the utility field throughout the 
United States.” 

IBEW is believed to be planning a 
drive of its own to pick up its share 
of independent utility unions. 


* * * 


FCC aides and industry technicians 
who witnessed the television broadcast 
of the Giant-Braves ball game at the 
New York Polo Grounds last month 
when Gen. Dwight Eisenhower was 
guest of honor, are enthusiastic over 


the manner in which television repro- 
duction and camera technique have 
improved despite the interruption of 
the war effort. It was a dull day in 
New York and the falling rain during 
the game once made the infield so 
muddy that Umpire Ziggy Sears called 
time out for services of the ground 
crew. This was quite a challenge to 
television camera men Courtney Snell, 
Arthur Poppele and Jack Irving of the 
National Broadcasting Co. (Station 
WNBT). Yet, television didn’t miss an 
inch of the infield, although action in 
the outfield was not too clear during 
the darkest part of the game. 

Thus, when a fast grounder was hit 
to third base, accurate “panning” of 
the camera made it possible for those 
looking at the game on the television 
screen to follow the flight of the ball 
and to anticipate the out long before 
the umpire called the play. This sug- 
gests that in the future a new order of 
remote umpire baiting may come with 
television when the television fans do 
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not concur with the decisions of the 
man in the shiny blue serge suit. 


No matter how rapidly the ball was 
snapped across the diamond or in from 
the outfield from a long fly, camera 
men seemed able to follow it. When a 
homer was hit into the stands, how- 
ever, the television screen showed only 
a vague outline of the outfielder chas- 
ing after the ball, which itself was 
lost to view. 

The television men, in order to pick 
up General Eisenhower, who occupied 
a front row box, sent a message from 
their camera positions 100 ft. to the 
left and some 40-odd ft. high in the 
stands. They asked him to wave a 
greeting to the hospitalized veterans 
nearby. He did so and so did Mayor 
LaGuardia, Grover Whalen, Jimmy 
Walker and other celebrities who eas- 
ily were recognized on the television 
screen. 

One noteworthy feature of the base- 
ball telecast was the fact that the an- 
nouncers did not keep in mind the fact 
that the television receivers could see 
what they were trying vainly to de- 
scribe. This suggests a new technique 
in television announcement, which 
might be epitomized with the slogan, 
“Silence Is Golden,” at times, at least. 


If, at just the right time, you hap- 
pen to be traveling in the vicinity of 
one of the Alabama Power Co.’s rural 
electric lines near Selma, Ala., you 
might see research engineers talking 
into telephones near the bases of the 
poles carrying one of these lines. From 
this you might conclude that rural tele- 
phone service over rural electric lines 
is just around the corner. In this you 
would be mistaken, unless you remem- 
ber that the corner is some months 
away, because there still are not enough 
telephone instruments and other mate- 
rial available to fill service requests 
now on file with the telephone company. 


Anyway, what you observed is a 
rural electric line serving as a field 
laboratory where the Alabama Power 
Co. and the Southern Bell Telephone 


Co. are conducting tests to determine 
if telephone and electric service can be 
carried on the same set of poles serv- 
ing rural areas. There is no question 
of the physical ability of the poles to 
carry the two sets of wires, but there 
is a big question as to whether the 
higher voltage of the power lines will 
cause sufficient noise in the telephone 
lines to make the telephone service un- 
satisfactory. 

Experimental equipment has been in- 
stalled in this field laboratory line to 
test both the service and safety fea- 
tures of joint use of poles on rural 
lines for both electric and telephone 
service. If this proves to be practical, 
it will be possible, after the war, to 
provide telephone service to rural 
homes without the necessity of setting 
separate poles for the telephone line. 

This field laboratory test is one of 
many being conducted and the results 
will be studied carefully by both the 
power company and the telephone com- 
pany. 

Both the Alabama Power Co. and 
the telephone company emphasize that 
the experiment, at present, is in the 
nature of a test. Indications are that 
the practicability of such an arrange- 
ment will be demonstrated. However, 
the research engineers caution that 
there probably will be “bugs” to be 
worked out in certain special safety 
and service equipment. This will re- 
quire time. 


At the War Production Board the 
tapering off process in the Communi- 
cations Division of the Office of War 
Utilities still is going on. This proc- 
ess, which began even before victory in 
Europe was won, is, in its own way, a 
tribute to the unselfish quality of pub- 
lic service which characterized the 
War Production Board personnel gen- 
erally, and the Communications Divi- 
sion in particular. 

Here is an example of a government 
agency voluntarily putting the brakes 
on its own activities, gradually cutting 
down the number of staff officials as 
early as it is possible to remove the 
priority and other controls which were 








necessary during the “double war” 


period. 

Director Leighton H. Peebles of the 
Communications Division has been co- 
operating closely with Director Ed 
Falck of the Office of War Utilities 
and Chairman Cap Krug of WPB to 
ease off industry controls as rapidly 
as possible. Of course, it is necessary 
to retain some controls, even from 
the standpoint of the operating tele- 
phone industry. Order U-2, for ex- 
ample, which still provides the order 
of priority for the connection, recon- 
nection and disconnection of subscrib- 
ers, protects the companies from mis- 
understanding and unwarranted 
criticism which very easily might be 
developed during this necessary period 
of held orders, if the WPB had not 
spelled out the regulations in such a 
way that anyone can figure out for 
himself just who is entitled to tele- 
phone service and under what circum- 
stances. 

Last week three out of four of the 
industry advisers of the WPB Com- 
munications Division resigned from 
their posts. These included Carl D. 
Brorein, president of the Peninsular 
Telephone Co., Tampa, Fla., and Clar- 
ence E. Jones, vice president of the 
Pennsylvania Telephone Corp. of Erie. 
The other WPB industry adviser to re- 
sign was a Bell man, Walter W. Tru- 
ran, assistant vice president for opera- 
tions of the New York (N. Y.) Tele- 
phone Co. All have served well and 
faithfully. In a sense, they literally 
“worked themselves out of a job.” 

This Richard A. Lumpkin, 
president of the Illinois Consolidated 
Telephone Co., Mattoon, as WPB’s lone 
industry adviser for the Communica- 
tions Division. Corresponding reduc- 
tion has been going on over the past 
six months in the full time branch of 
the Communications Division. Director 
Peebles says his ambition is to have the 
division wind up its affairs as soon as 
the fortunes of war and war produc- 
tion permit this final step to be taken. 


leaves 


The cynical old observation about 
government bureaus that “few die and 
none resign” certainly does not apply 
to the WPB Communications Division. 


>> General Patton’s Third Army was driving through Europe and, back at headquarters, 


General Eisenhower was in touch with him by telephone. 
Patton’s voice grew fainter and fainter, finally becoming inaudible. 


Transmission was bad and General 


“George . George!” 


shouted General “Ike” into the instrument, but there was no answer. He turned to a WAC 
corporal at the switchboard and said, “See if you can get him.” 


“Yes, sir,” said the corporal, and, obeying orders, shouted into her mouthpiece, “George... 


George!” 
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TELEPHONE MEN MUST UNITE 


Jo Solve Rural Problems 


By W. H. DAUBENDIEK 


Secretary, West lowa Telephone Co. 
West Bend, lowa 


E NOTE in the June 30 issue 
of TELEPHONY that the editor 
invited views and opinions 


from the Independent telephone indus- 
try on the subjects of financing small 
telephone companies and the need for 
the proposed federal legislation pro- 
viding government funds for the ex- 
tension of rural telephone service. 

This subject is of vital interest to 
me as I have advocated local financing 
for small telephone companies for the 
past 46 years. There is no doubt but 
what a large percentage of the capital 
invested in an enterprise, such as a 
telephone company, should come from 
local sources. With local people being 
financially interested in the business, 
there generally is a more tolerant atti- 
tude towards it on the part of the 
public. 

Of course, even with local financing, 
the business involved must inspire the 
confidence of the public. This means 
that there must be good management 
and progressive leadership in all de- 
partments. In the case of the telephone 
company it calls for sound manage- 
ment and aggressive commercial, plant 
and traffic programs. Also, there is 
need of an efficient accounting proce- 
dure which will produce operating and 
financial reports, indicating the condi- 
tion of the company at all times. While 
most large companies, and the small 
ones which are composed of a number 
of exchanges, generally have such a 
setup, it is essential that even the 
smallest companies set up more effi- 
cient accounting procedures. 

In Iowa we have about 700 ex- 
changes, including Bell and Independ- 
ent, and there are a good many small 
exchanges which were organized years 
ago under a co-operative or mutual 
basis, whose business now is jeopar- 
dized because they did not establish 
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Local financing of small telephone companies is advocated 


by the author. ... There is no need for federal government 


financing of rural telephone service, he states. 


and maintain proper rates to carry on 
their business. Neither have they ever 
thought of making provision for depre- 
ciation and the rebuilding of their 
worn-out plants. This condition has 
been partly responsible for the present 
effort of politicians to demand that 
government step into the telephone 
business as provided for by the re- 
cently proposed federal rural telephone 
legislation. 

In the Middle West we have many 
good sound telephone companies which 
are serving every farmer in their ter- 
ritories who desires service. Those who 
are not in a position to serve their 
local areas competently should take 
steps immediately to bring that cover- 
age about. 

We do not see any objections to go- 
ing to a governmental loan agency to 
obtain money with which to rehabili- 
tate or extend rural telephone service, 
although we do think such a move is 
unnecessary. We have money in our 
banks, at least in the Middle West, 
ready to supply needed capital to 
worthy enterprises. 

It is not my purpose to discuss the 
banking situation, although in passing 
I will say that the thoughtful banker 
of today is looking with great appre- 
hension upon the trend of government 
financing of business. Consider the 
average town of 1,000 population. 
Bank deposits in such a community 
used to be somewhere around $500,000. 
There were local loans of say $350,- 
000. The bank was able to pay a fair 
remuneration for time money. Under 


this condition, everyone got a square 
deal. 

The bank 
in the same community probably has 
increased 


Look at the picture now. 


its deposits; its local loans 
probably have gone down to less than 
$100,000. Under such an arrangement 
it simply must make its living by keep- 
ing books on the checking business of 
the community or it cannot survive. 

During the past several years the 
government has cut into the loan busi- 
ness in nearly every phase of commu- 
nity life and is offering money to 
various classes of citizens and industry 
at ridiculously low rates, which, in 
some cases, amounts to nothing more 
than gifts. Heretofore, the banker used 
to make these loans and considered 
prospective borrowers from the stand- 
point of their ability to repay the 
money they borrowed. Now, practically 
the only borrower the banks have is 
the government. 

The banker, in many cases, consid- 
ers the government a spendthrift and 
wonders how it ever will be able to 
return the depositors’ money which he 
loaned to it. The average small-town 
banker looks out upon the street with 
a long, drawn face. He knows very well 
that the time may come when, as after 
the last war, his depositors might de- 
mand time deposits when they have a 
suspicion that he cannot get them back 
in a reasonable length of time. 

But to make matters still worse, we 
see Washington politicians still trying 
to scheme up more ways to waste 

(Please turn to page 32) 
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and traffic editor 


ceive question No. 1—‘‘According 

to war restrictions, who is per- 
mitted to enter central office build- 
ings?” It affords an opportunity to 
cover this important topic. 

According to an order issued by the 
Defense Communication Board, every 
possible precaution must be taken to 
protect telephone property and equip- 
ment as telephone service is an essen- 
tial factor'in our war effort. Unre- 
stricted admittance to the traffic portion 
of central office buildings must be pro- 
hibited. 

Central office buildings must be pro- 
tected from intrusion by unauthorized 
persons. It is the responsibility of each 
chief operator to see that every em- 
ploye understands all of the company’s 
instructions for entering and leaving 
the building and for the protection of 
the building. It is the duty of each em- 
ploye to be sure he thoroughly under- 
stands all of these instructions and 
complies with them at all times. 


Tesi WRITER was pleased to re- 


It is the responsibility of manage- 
ment to set up the regulations for the 
protection of the company’s property 
and equipment in accordance with local 
requirements. 

Where a door control telephone is 
used, an employe should speak softly 
and directly into the transmitter so 
that others, particularly strangers, will 
not hear it. Likewise, code ringing of a 
push button should be concealed so that 
there is no possibility of the code be- 
ing discovered. The employe seeking 
admittance should be sure the door 
closes and locks and that a stranger 
has not been admitted. 


Regulations regarding admittance to 
central offices should not be taken 
lightly. No unauthorized person should 
be admitted to the operating room or 
Operators’ quarters. This includes 
friends and relatives of employes. 
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“Perviso, 
the Illinois Telephone Association 


In time of peace as well as in time 
of war, the telephone company and its 
employes are responsible for the secrecy 
of communication. In a small office 
where a friend or relative is permitted 
to sit at the switchboard and observe 
the establishment of local and long dis- 
tance connections, hearing the opera- 
tor’s conversation easily could result 
in a violation of this trust. 

It would be a comforting thought to 
know that all telephone employes are 
as cautious as the operator who was 
asked for certain information about 
circuits. The following experience was 
related over the “Telephone Hour:” 


Not long ago, two men dressed as 
United States Army officers walked 
into a telephone central office and asked 
for certain information about circuits. 


“Nothing doing,” said an operator 
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emphatically. When the men persisted, 
she signaled her chief operator and it 
looked for a moment as though a crisis 
were shaping up. However, it turned 
out all right. The men were officers 
as they appeared to be, and were en- 
titled to the information they sought. 
Through a misunderstanding, they had 
been directed to the wrong central 
office. 


“But how did I know?” the operator 
asked later. “My orders are not to talk 


” 


about circuits to anyone! 


The officers got a chuckle out of it, 
too. “No Fifth Columnist is going to 
get very far with telephone girls,” they 
said. “They’re on the alert!” 


Getting back to our question, “Ac- 
cording to war restrictions, who is per- 
mitted to enter central office build- 
ings?” the answer is—all authorized 
persons, that is, all company employes 
or others who have legitimate business 
requiring entry. When in doubt about 
admitting anyone, consult your man- 
ager or person in authority. 

Be courteous under all circumstances 
in dealing with persons seeking admit- 
tance and use good judgment in carry- 
ing out the necessary precautions 
established for the protection of the 
telephone company’s equipment and 
buildings. 


Questions from Illinois Operators 

(1) According to war restrictions, 
who is permitted to enter central office 
buildings? 

(2) If you receive a report of “no 
trunk,” what report should be given 
to the calling party? 

(3) If you receive a report that the 
called number has been changed, what 
entry should be made on your ticket? 

(4) What phrase should be used in 
asking the calling party his name? 

(5) If the calling party asks that 
the name of the calling place be with- 
held, how is this indicated on the ticket? 

Answers to these traffic questions 
are presented on page 32. 
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E CONTINUE to receive re- 
WY wer of squirrels causing dam- 
age to lead covered aerial cable 


by grinding their teeth on the armour. 
One of our readers has advanced the 
idea that this trouble may be avoided 
by the use of jute covered cable placed 
aerially. This type of cable cannot be 
pulled into rings, but lends itself to the 
spinner method of suspension. If any of 
our readers have had experience with 
this method of construction, we would 
appreciate their furnishing details. 


* * * 


In a recent letter from H. E. Clap- 
ham, director of publicity for the Auto- 
matic Electric Co., Chicago, he men- 
tioned a notebook item published in 
the June 2 issue of TELEPHONY with 
regard to early installations of tele- 
phones in the White House. Mr. Clap- 
ham stated in part: 

“IT am reminded that as far back as 
1898, Automatic Electric Co., or rather 
its predecessor company, Strowger 
Automatic Telephone Exchange, _in- 
stalled a private automatic system in 
the White House for use by the Presi- 
dent in holding conversations with the 
secretaries of the Army and Navy. 
This, of course, was during the Span- 
ish-American War, and the need for 
strict secrecy of conversation was one 
of the reasons for using this system.” 

This is indeed an interesting bit of 
historical telephone information and 
we feel it should be recorded for the 
information of future generations of 
telephone people. 


* * * 


We firmly believe that the postwar 
telephone exchange will make exten- 
sive use of fluorescent lighting. Straight 
or curved, slender fluorescent tubes 
will lend themselves to built-in equip- 


ment applications because they easily 
are concealed in narrow spaces. Man- 
ual switchboards undoubtedly will have 
this built-in lighting to illuminate the 
key shelf, for the tubes practically are 
free of heat and place light exactly 
where required. Certainly, similar 
tubes also will be mounted inside the 
switchboard cabinet so that troublemen 
may work without the bother of an 
extension light and cord. Tubes of 
proper design will be mounted on main 
frames and dial equipment bays. 


* * * 


The extra pair, or rather the use of 
it, in telephone cables, has caused con- 
siderable confusion. It is our under- 
standing that in the early days, our in- 
dustry’s manufacturers added a pair 
of cables in the event that one pair 
might have developed a defect in manu- 
facture. We can remember when this 
extra pair was coiled up at the end of 
the cable form on the main frame and 
not used unless some pair actually de- 
veloped trouble. 

Later, manufacturers added a pair 
to all cable terminals, making the 10- 
pairs into 11; the 15-pairs into 16, and 
the 25-pairs into 26 pairs. For awhile 
the extra pair in a cable was multipled 
to the added punchings in all outside 
terminals and served a useful purpose 
for testing and emergencies. 

Still later, however, cables became 
crowded and this extra pair was used 
in many exchanges to serve subscrib- 
ers. The old 100-pair cable changed to 
101 pairs, and a special 21 or 23-pair 
protector strip was developed for use 
on main frames so that all pairs could 
be terminated. Now, instead of having 
our cable distribution systems in mul- 
tiples of 10, we have everything all 
mixed up in odd counts and many tele- 
phone men are doubtful that the gain 











is worth the difficulties caused by this 
general confusion. There definitely are 
two schools of thought on the subject 
so we would welcome the views of our 
readers, both pro and con. 


* * * 


In order to provide the best tele- 
phone transmission, it often is neces- 
sary to eliminate or suppress currents 
of certain undesired frequencies, and 
to pass currents of other frequencies 
which may be accomplished only by the 
proper use of correctly designed filters. 
These filters are composed of induct- 
ances and capacities and commonly are 
referred to as: (A) “Low-pass”’ fil- 
ters, which pass currents of all fre 
quencies from zero to a designated cut- 
off point with very little attenuation, 
but with high attenuation to all higher 
frequencies; (B) “high-pass” filters 
which have a reverse action to that 
described above and attenuate up to a 
cut-off point, but pass currents of all 
higher frequencies; (C) “band - pass” 
filters which are designed to have both 
a lower and an upper cut-off point, 
and transmit only the frequencies 
which come between the two specified 
cut-off points. 

Filters extensively are used in tele- 
phone carrier systems and their appli- 
cation will be explained in detail in fu- 
ture articles to be published in TELEPH- 
ONY. 

* x * 


All cases of trouble reported on 
lines or stations by operators should 
be investigated by the plant force. The 
average operator usually develops 4a 
very sensitive ear and generally can 
detect even minor trouble conditions. 
Too often, unfortunately, these are 
troubles passed over by the plant man’s 
test and marked O.K., later resulting 
in service interruptions. 
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IMPROVISED ANCHOR: In these war times with resultant civilian material shortages, it sometimes 


may be necessary to improvise anchors. 


The above sketch indicates the manner in which a 


creosoted plank anchor may be used to advantage. This anchor holds well, but the cost of labor 
for its installation is rather high. We do not recommend the use of this anchor when the standard 
expansion type can be procured. 


Acting jointly with the American So- 
ciety of Civil Engineers, the Committee 
for Economic Development has urged 
that private construction programs be 
hastened to the blueprint stage so that 
building work may start as soon after 
final victory as materials and man- 
power are available. 

The engineers’ group estimated that 
if proper planning and blueprinting are 
done now, more than $15,000,000 worth 
of private and necessary public works 
will be ready for bids in the first year 
after peace is declared. Such a pro- 
gram, it was said, would provide jobs 
for 9,000,000 workers. This should ne- 
cessitate considerable telephone con- 
struction and plant extension work. 


* * * 


In all probability someone in the not 
too distant future will develop open 
space cutouts for use in telephone pro- 
tectors which will be sealed in a plastic 
block. Several advantages would be 
gained by this arrangement. The gap 
spacing will be maintained accurately 
and will not be affected by dust, mois- 
ture or other foreign matter. Work- 
men can install the gaps properly and 
quickly. 

The sealed blocks must be discarded 
when they develop trouble, however. 
Successful repairs seldom can be ef- 
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fected on the conventional blocks after 
they handle a lightning discharge. On 
the other hand, many minor troubles 
are caused on protector blocks of the 
type now in general use by dust or 
other foreign matter and careless han- 
dling by installers, which would be 
eliminated by the use of the plastic 
encased cutouts proposed. 


x * * 


An officer returning from overseas 
was heard to mention the fact that, 
in his outfit, native poles were used to 
construct a fairly long line. When 
asked how long these poles would last 
before termites would cut them down, 
his reply was their duration would be 
two or three months at the most. Then 
he explained that native poles could be 
cut and replaced at these short inter- 
vals far more easily than obtaining 
treated poles from the United States 
as a result of shipping problems, stat- 
ing that poles are most difficult to store 


on shipboard. 
* + * 


A reader asks how steps should be 
placed on poles so as to discourage 
children from climbing and possibly in- 
juring themselves. This indeed is a 
problem, but the approved method gen- 
erally used and found adequate in most 
cases is to install a single wood butt 


step on the pole three feet six inches 
from the ground level. Then, three feet 
above this and six feet six inches from 
the ground, install two iron steps, one 
on each side of the pole. This spacing 
makes climbing comparatively easy for 
a man but difficult for children. 


* + + 


Through the use of translucent yel- 
low glass light bulbs, it now is possible 
to enjoy one’s evenings out of doors 
without the discomfort of mosquitoes, 
moths and other insects usually at- 
tracted by common types of artificial 
lights. These new, “insect repellent” 
lamps do not kill insects with resultant 
unpleasant mess, but give ample light 
for all purposes, at the same time re- 
ducing attraction for insects. 


* * + 


We shall be pleased to hear from any- 
one who has had experience with the 
suspension of two cables on one mes- 
senger strand by the spinner method. 
We are certain this can be accom- 
plished, but there seems to be some 
difference of opinion as to how long 
it may be expected to last without caus- 
ing trouble. 

+ +. * 


At an army general hospital, about 
to be wired for a program distribution 
system, considerable concern for pa- 
tient reaction to excessive noise and 
dirt conditions was held by the authori- 
ties, since the mounting of an outlet 
box at each bed and attaching cable to 
walls would cause considerable dis- 
turbance. 

When the work was started in the 
first ward, it was found that the un- 
usual activity and noise, rather than 
disturbing the patients, caused them to 
become very much interested in the 
work. The workmen spent considerable 
time answering their numerous ques- 
tions regarding the new system. In 
view of the apparent benefit to these 
wounded service men, the contractor 
instructed his men to answer all the 
patients’ questions insofar as possible, 
even though it represented a loss of 
about one hour’s time by each worker 
daily. 

+ a + 

It is surprising how many speech de- 
fects appear in the average individual’s 
daily conversation. Many of them are 
due to carelessness which may be over- 
come readily by proper attention once 
the defects are known. These are ap- 
parent when one hears himself as 
others do over a modern recorder. 
We feel sure that recorders will be 
used universally by telephone compa- 
nies in the instruction of operators 
when this equipment can be made 
available for civilian use after the war. 
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Arkansas Independent Applies 
For Reclassification 

The Western Arkansas Telephone 
Co., Russellville, recently petitioned 
the Federal Communications _Commis- 
sion for a reclassification of status un- 
der the provisions of Section 2(b) (2) 
of the Communications Act, according 
to a recent United States Independent 
Telephone Association member letter. 
The company has 3,162 stations and 
has exchanges in 11 Arkansas towns. 

Heretofore, the Arkansas Independ- 
ent was classified as a fully subject 
company, since a Bell company owned 
a sufficient amount of its voting stock 
to enable its control by such company, 
in the opinion of the commission. The 
petition filed states that such stock 
ownership no longer exists and the 
company, therefore, is entitled to re- 
classification. 

Bell stock ownership in an Independ- 
ent company is one of several grounds 
upon which full FCC jurisdiction can 
be asserted. Out of approximately 
6,200 Independent companies, the bul- 
letin stated, only about 90 are subject 
to the FCC’s full jurisdiction. But for 
the fact that the Section 2(b) (2) 
language was incorporated in the Com- 
munications Act when the statute was 
put on the books 11 years ago, it 
averred, every Independent company 
today might be subject to full jurisdic- 
tion of the commission. 
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Difficulties Seen in Filing 
State Agency Rulings 

In an opinion asked for by Chair- 
man Richard H. Larson of the Ne- 
braska State Railway Commission, As- 
sistant Attorney General Homer L. Kyle 
held that, under the provisions of a law 
passed at the last session of the Ne- 
braska Legislature, requiring all state 
agencies to file with the secretary of 
state all rules and regulations adopted 
by them, it will be necessary for that 
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body to decide just what filings it shall 
make. (TELEPHONY, June 16, page 24.) 

As listed by Chairman Larson, there 
were some 15 headings, which included 
telephone companies. When the atten- 
tion of the legislature was called to the 
impossibility and lack of public need 
for making all the filings, it passed an- 
other law exempting the commission 
from its operations, but this was vetoed 
by the governor on the ground that no 
agency should be exempt. 

Mr. Kyle said it was quite appar- 
ent that the legislative intent was to 
afford to the public and to persons 
having to do with the various govern- 
mental agencies an opportunity to in- 
spect and obtain copies of the rules 
and regulations these had adopted, and 
that this was a sound purpose. He 
said the law was not open to attack on 
constitutional grounds. 

Mr. Kyle said it was impossible to 
give a definite and direct answer that 
would apply properly to all cases, and 
that to attempt to do so would be to 
invite certain trouble and embarrass- 
ment and would add to, rather than 
clarify, the confusion and uncertainty 
already existing. The decision as to 
which rules apply and which do not is 
one which ultimately must be made by 
the commission itself in the exercise of 
a sound and reasonable discretion, he 
said. 

The chief difficulty arises out of the 
fact that the constitution imposes on 
what is essentially an executive and 
administrative body, numerous judicial 
and legislative functions. Mr. Kyle, 
however, submitted several general ob- 
servations to guide the commissioners, 
based on rules of construction made by 
the courts. He said that while tariff 
schedules adopted by the commission 
might be termed rules of general ap- 
plication, which, he stated, is the real 
test, there would be nothing gained by 
filing them in view of the fact that the 
common carriers must publish them, 





and deemed inconceivable the legisla- 
ture’s intention to say that all such 
tariff regulations should be annulled 
and abrogated if not filed. 

To come within the definition of the 
law, the rule must be of general appli- 
cation, that is, it must apply to all 
members of the public coming in its 
purview, and it must be designed to 
implement, interpret or make specific 
the law enforced by the commission or 
governing its organization or proce- 
dure, it was said. 

As thus tested, he is of the opinion 
that the following are excluded from 
the law: Rules, orders, certificates or 
regulations intended to apply only to 
the specific case before the commission 
at the time; all rules of special or local 
application; rules and regulations con- 
cerning the internal management of 
the commission and which do not affect 
the private rights and interests of 
members of the general public, and all 
references to standard technical works 
or tables or documents already in 
printed form and available to all. 

Included are rules and regulations 
governing activities of general applica- 
tion over which the commission has 
jurisdiction. 


vv 


Independent Up for Sale 
As Operators Resign 

With the decision of a school teacher, 
his wife and sister-in-law to give up 
their duties, held for more than 12 
years, as telephone operators of the 
Berks & Lehigh Telephone Co., Kemp- 
ton, Pa., the Independent now is up 
for sale. 

The company’s magneto switchboard 
is located in the home of the operators, 
Ira Schroeder and his wife, Elda, who, 
with Dorothy Bond, have given the com- 
pany 60-day notice, terminating their 
services September 1. 

Four offers already have been made 
for the telephone company which serves 
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172 subscribers and has two trunk 
lines into the Reading office of the Bell 
Telephone Co. of Pennsylvania for long 
distance hookups with the Bell System. 


The seven directors of the firm, which 
has a capital stock authorization of 
$10,000, will study the offers and rec- 
ommend a course of action for the 50 
stockholders, Dr. W. J. Fetherolf, com- 
pany president, said. 


Anson R. Greenwalt, secretary of the 
company, said it was possible the di- 
rectors might reject the bids and de- 
cide to have the switchboard installed 
in another home in Kempton, to keep 
the organization intact. 
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Authorizes Higher Rates for 
Nebraska Independent 

Increased rates for the Farmers 
Telephone Co. of Newcastle, Neb., 
were authorized July 28 by the Ne- 
braska State Railway Commission. 
(TELEPHONY, March 31, page 30.) 

After October 1 the company may 
charge $2.75 a month for business tele- 
phones, $2.25 for residence and $2.00 for 
rural service, subject to a discount of 50 
cents a month if paid in advance. These 
rates represent an increase of 50 cents 
a month in each class. The company has 
241 stockholders, but only 227 sub- 
scribers, of which 17 are business, 35 
are town residence, and 175 are farm 
stations. 

In 1924 the commission had author- 
ized an increase in rates that amounted 
to 25 cents per month less than the 
amounts now requested, but during the 
drouth and depression period the com- 
pany reduced them to their present 
status. Reports to the commission show 
that the company has fixed assets of 
$14,300. Total revenues in 1944 were 
$4,865, of which toll represented $1,450. 
Total disbursements for the year were 
$5,233, due largely to the necessity of 
increasing wages in order to retain 
employes. 

Under the new rates, the commission 
estimated that revenues will be in- 
creased to the point where an excess 
of $194 over expenses and depreciation 
will result, or 2.3 per cent on the ad- 
justed total investment of $8,458. 


Vv 


ICC to Investigate Service 
At Tuscola, Ill. 

Investigation of telephone service 
and equipment of the Illinois Com- 
mercial Telephone Co. exchange at 
Tuscola was promised in a recent letter 
sent by George C. Mayhew, supervisor 
of the public service section of the IIli- 
nois Commerce Commission, to the Tus- 
cola Chamber of Commerce. 
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Such an investigation was requested 
by the chamber of commerce to bring 
about a more modern telephone system 
at Tuscola or to reduce the rates in 
line with the present out-of-date sys- 
tem. In the letter sent by the presi- 
dent of the chamber of commerce, C. A. 
Rice, it was charged that the switch- 
board now in operation is over 50 
years old and that 20 years of com- 
plaints by members of the community 
have brought no improvement of the 
service. 


vv 


Missouri Commission Takes 
Bookies' Plea Under Advisement 

The Missouri Public Service Com- 
mission on July 17 took under advise- 
ment a plea by Pioneer News Service 
and six allied bookmakers in St. Louis 
for help in retaining their telephone 
service from the Southwestern Bell 
Telephone Co. (TELEPHONY, July 7, 
page 26.) 

The telephone company tried to dis- 
continue their service because it was 
being used for bookmaking when the 
facilities could be put to better use for 
war purposes, it was said. 

However, the president of Pioneer 
News Service, C. L. Owens, testified he 
did not know the people who subscribed 
to his private news wire service or what 
they did with the information. 

F. J. Kleinhoffer, who described 
himself as an unemployed bricklayer, 
said he took the service only because 
he liked to get all the news of sporting 
events in a convenient place—his cool 
basement. 

The commission instructed Commis- 
sion Attorney John P. Randolph to take 
further steps because Sid Wyman and 
Charles 
subpoenas. 


Vv 


Tennessee Raises State 
Utilities’ Values 

The Railroad & Public Utilities Com- 
mission of the State of Tennessee has 
completed the job of assessing 788 
utility companies for tax purposes and 
recently announced having increased 
assessed valuations from $238,654,- 
364.50 to $324,629,584. 

The assessments are not final until 
reviewed by the State Board of Equali- 
zation. Before they go to the board, 
utility companies will have an oppor- 
tunity to protest. 

The biggest jump in assessed valua- 
tions was in railroad property. Assess- 
ments of utilities in all but one of 13 
other categories were raised. 


Telephone companies went up from 
$37,740,000 to $43,824,637. Of these, 
Southern Bell Telephone & Telegraph 





Broadhead failed to answer' 


Co. went up from $30,000,000 to $34, 
646,860 and American Telephone & 
Telegraph Co. from $6,000,000 to $7, 
314,715. 

The total for telegraph companies 
went up from $2,553,639 to $3,256,032, 
Western Union’s assessment was raised 
from $2,353,639 to $3,047,355. 


Vv 


Mid-West States Company 
Asks Stock Issuance 

Application of the Mid-West States 
Telephone Co., which has headquarters 
for the Texas-Arkansas Division at 
Rockford, IIl., to issue $500,000 in first 
mortgage collateral lien 4 per cent 
bonds, in lieu of $466,000 in 5 per cent 
outstanding bonds and for improving 
facilities, was taken under advisement 
by the Arkansas Department of Public 
Utilities following a hearing July 19. 

Testimony revealed that the company 
will convert from magneto to dial oper- 
ated telephones at the Arkansas ex- 
changes of Augusta, Cotton Plant, Mc- 
Crory, Waldo, Wheatley and Waterloo 
as soon as materials can be obtained. 
Such change now is in progress at 
Blevins. 


Vv 


Barlow, Ky., Telephone 
Company Sold 

Mr. and Mrs. Eugene Weatherford 
of Bardwell, Ky., purchased the Bar- 
low (Ky.) Home Telephone Co. from 
Florence Roland and her sister, Mrs. 
Ira Simmons, and assumed charge 
August 1. 

The C. E. Johnston family had been 
operating the switchboard at Barlow. 


Vv 


Moscow, Idaho, Company 
Files for Incorporation 

Articles of incorporation for the Mos- 
cow-Fallon Telephone Co., Moscow, 
Idaho, were filed with the secretary of 
state in Boise, Idaho, on July 9. 

The Moscow-Fallon Telephone Co., a 
non-profit association, already was in 
existence as an unincorporated organ- 
ization. Directors listed in the incor- 
poration papers are Elvin E. Wood, 
Theodore Quist, R. W. Hall, Virgil 
Phillips and Bert Ayer. 


Vv 


Commonwealth Company Buys 
Brodhead, Wis., Exchange 

The Public Service Commission of 
Wisconsin, in an order dated June 28, 
authorized the Commonwealth Tele- 
phone Co., Madison, to purchase the 
operating property of the Brodhead 
(Wis.) Telephone Co. 

Walter Dakin, president of the Com- 
monwealth company, stated that pres- 


TELEPHONY 

















we wi 3 

































































































































ord 
ar- 
om 


rge 


ow. 


[os- 














Construction a 


ALL Year Line. 


- Maintenance 


FWD Trucks are engineered and built with four-wheel-drive power, 
ruggedness and reliability to “take in stride” all the tougher-than- 
usual line construction and maintenance jobs utilities encounter 
under war conditions. 


The value of FWD’s true four-wheel-drive principle with center 
differential is emphasized by the extreme demands of ‘the duration.” 
More than ever before utility men rely on their FWDs — their all 
season, all year performance — their superior “going power’ and 
stamina for dependable transport of men, materials, and equipment 
in the vital job of maintaining power and communication lines of the 
nation at war. Write for the FWD Utility-Truck Bulletin. 
» THE FOUR WHEEL DRIVE AUTO CO. 

= Clintonville, Wisconsin 
Canadian Factory: KITCHENER, ONTARIO 














if 
“i ORIGINAL ExcLysive BUILDERS 
FOUR-wueet-prive TRUCKS 





ent employes of the Brodhead company 
will be retained and will be assisted by 
the supervisory staff of the Common- 
wealth company. He said that a fairly 
large amount of repair work will be 
done in the near future. 


Vv 


Ohio Company Purchases 
Another Independent 

The Ohio Standard Telephone Co., 
Jackson, recently purchased the Morn- 
ing Sun (Ohio) Telephone Co., which 
has about 140 subscribers. 

Plans were reported for the imme- 
diate establishment of two more lines 
between Oxford, Ohio, and Morning 
Sun, and at a later date for putting in 
a dial switchboard. 
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Virginia Independent to Take 
Over East Coast Telephones 

Formation of the Tidewater Tele- 
phone Co. to take over and operate the 
properties of East Coast Telephones, 
Inc., in the Northern Neck of Virginia 
was announced July 25 by State Sena- 
tor Robert O. Norris, Jr., Lively. The 
change will become effective about Oc- 
tober 1. 

The new company will be organized 
under the laws of Virginia and will 
have as its president and general man- 
ager the former vice president and gen- 
eral manager of East Coast Telephones, 
Inc., Rodney M. Coggin of Warsaw, 
J. Marshall Lewis of Gloucester will 
be vice president, and Thomas H. Blan- 
ton, Bowling Green, will be secretary- 
treasurer. 

Headquarters for the new company 
will be moved from West Point to 
Warsaw. 

The property serves 269 rural com- 
munities with a total population of 
150,000. Local exchange service is sup- 
plied to more than 2,800 subscribers. 

Capitalization of the Tidewater Tele- 
phone Co. will consist of $200,000 of 
common stock, $100,000 of preferred 
and $400,000 first mortgage bonds. A 
majority of the common stock has been 
subscribed to by the directors of the 
company. The bonds and preferred 
stock have been sold to Galleher & Co., 
Inc., Richmond, who later will offer 
them for sale. 

The Tidewater company will become 
one of the largest Independent tele- 
phone companies in Virginia, it was 
said. The system it will operate has 
evolved from properties begun at least 
40 years ago by various predecessor 
companies in parts of the territory 
served. About 20 years ago these prop- 
erties were unified in the ownership 
of East Coast Telephones. 
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Senator Norris said that, at the ter- 
mination of the war, the company ex- 
pects to further develop the territory 
served by the installation of new ex- 
change facilities when obtainable and 
to improve the service to its customers. 


Vv 


Illinois Independent Granted 
Increased Rates 

The Home Telephone Co., St. Jacob, 
Ill., on March 31 filed with the Illinois 
Commerce Commission a schedule in 
which it proposed that rates for tele- 
phone service be increased, effective 
May 1. Hearings were held before the 
commission on May 8 and July 3. 

The transportation and public divi- 
sion of the Office of Price Administra- 
tion, Washington, D. C., in response to 
notice of the proposed increase in rates, 
advised that it did not intend to par- 
ticipate in the matter. 

The following rates were authorized, 
effective August 1: 

Net Annual Rate 





Class of Service Present Authorized 
Business 
Individual $27.00 $30.00 
Two-party 21.00 24.00 
Rural 
multi-party 21.00 24.00 
Extension 
telephone — 12.00 
Residence 
Individual 21.00 24.00 
Two-party 18.00 
Four-party 15.00 ——. 
Rural 
multi-party 15.00 24.00 
Extension 
telephone —_—— 6.00 
Extension bell 1.80 3.00 
Vv 


Summary of Commission 
Rulings and Hearings 
Federal Communications Commission 

July 19: Granted American Tele- 
phone & Telegraph Co., New York City, 
special permission to amend its tariffs, 
effective on not less than one day’s 
notice, to reduce and revise rates to 
France. 

July 24: Granted American Tele- 
phone & Telegraph Co. authority for 
90 days to conduct two-way telephone 
transmission tests between Ojus, Fla., 
and Barbados, B.W.I., on condition that 
no additional frequencies be required 
and conducting of tests causes no inter- 
ference to operational circuits of armed 
forces. 


Arkansas Public Service Commission 

September 4: Hearing on commis- 
sion’s order for Southwestern States 
Telephone Co. to show cause why tele- 
phone service should not be improved 
in Alma, Altus, Alix, Denning and 
DeValls Bluff, Ark. 


Kansas State Corporation Commission 
July 23: Heard and advised applica- 
tion of Leora Shiflett Caldwell and Lu- 
cille Shiflett Dierking, doing business 
as Caldwell (Kan.) Telephone Co., for 





certificate of convenience and authority 
to transact telephone business in Cald- 
well and vicinity. 

July 24: Heard and advised com- 
plaint of J. B. Major against South- 
western Bell Telephone Co. concerning 
change of territory. 

July 24: Heard and advised appli- 
cation of Sharon (Kan.) Telephone Ex- 
change for certificate of convenience 
and authority to transact telephone 
business in Sharon, Barber County, and 
vicinity. Heard and advised said com- 
pany on application for permission to 
transfer franchise and cease operating 
there. 

September 4: Hearing on application 
of Cambridge (Kan.) Telephone Co. 
for authority to make certain rate 
changes for switching service there. 
Oklahoma Corporation Commission 
September 4, 5 and 6: Hearing on ap- 
plication of Southwestern Associated 
Telephone Co. for increased rates at 
27 of its Oklahoma exchanges. 


Vv 


AT&T Sells $175,000,000 
Debenture Bonds 

The American Telephone & Tele- 
graph Co., New York, N. Y., announced 
July 23 that it had accepted a bid at 
99.5599 per cent for the sale of $175,- 
000,000 35-year AT&T 2% per cent de- 
benture bonds, due August 1, 1980. 
The successful bidder is Morgan Stan- 
ley & Co., representing a group of 102 
investment houses. 

Proceeds of the sale, together with 
other funds of the company, will be 
used to retire on October 1, 1945, at 
105 per cent plus accrued interest, the 
company’s 25-year 3% per cent de- 
bentures due October 1, 1961, which 
are outstanding in a principal amount 
of $175,000,000, it was stated. 

A second bid of 98.919 per cent was 
offered by a group of 215 member 
firms, headed by Halsey Stuart & Co., 
Inc., and Mellon Securities Corp. 

The offering is believed to be the 
first of several contemplated by AT&T 
to finance a billion-dollar program of 
expansion and replacement. This was 
the sum named recently by President 
Walter Gifford as representing the cost 
of the company’s postwar equipment 
needs. 


vv 
Extend Gambling Hearing 


A week’s grace to prepare a brief on 
a point of law governing gambling was 
given to Sterrett Talbott, plaintiff, in 
a suit to prevent the Ohio Bell Tele- 
phone Co. from removing the telephone 
at his residence in Dayton. 


vv 
Lines May Be Sold or Leased 


On recommendation of the Pennsyl- 
vania chief forest fire warden and ap- 
proval of the secretary of forests and 
waters, telephone lines of the Depart- 
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ment of Forests & Waters may be sold 
or leased in whole or part if expenses 
are reduced or efficiency of communi- 
cation facilities increased. This author- 
ity was granted by the Pennsylvania 
General Assembly. 


Vv 


County Commissioners May 
Grant Rights-of-Way 

Pennsylvania county commissioners 
are authorized to grant rights-of-way 
for telephone lines, telegraph lines, 
electric lines, pipe lines and roads on 
and across lands purchased by the 
county at any tax sale and owned by 
the county after expiration of the law- 
ful period of redemption, according to 
a recent bulletin of the Pennsylvania 
Independent Telephone Association. 

Charges for rights-of-way are to be 
made in such amount as the commis- 
sioners deem are warranted by the cir- 
cumstances and conditions. 


Vv 


NWLB Names A. L. Coffey 
Regional Board Chairman 

The National War Labor Board re- 
cently appointed A. Langley Coffey as 
chairman of the Eighth Regional Board 
at Dallas, Tex., to succeed Wales T. 
Madden, who resigned that position. 

Mr. Coffey joined the regional board 
in 1943 as senior attorney, becoming 
regional attorney in June, 1944, and 
receiving the appointment as vice chair- 
man in February, 1945. Clifford W. 
Potter, disputes director of the re- 
gional board, succeeds him. 


Vv 
Wire Tapping Bill Vetoed 


Among bills recently vetoed by Gov. 
Edward Martin of Pennsylvania was 
one (H.B. 805) designed to amend the 
Penal Code of 1939 and make it un- 
lawful to injure, tap or make unauthor- 
ized connections with telephone or 
telegraph facilities to receive or send 
communications. 


Vv 


Leland Wright, Minnesota 
Telephone Executive, Dies 

As TELEPHONY went to press, it was 
learned that Leland Wright, manager 
of the Alexandria (Minn.) Telephone 
Co., died July 28 at the Alexandria 
Hospital. Funeral services were held 
at Alexandria on July 31. 

Mr. Wright was a director and past 
president of the Minnesota Telephone 
Association, and a member of the board 
of directors of the United States In- 
dependent Telephone Association. 

Additional information concerning 
Mr. Wright will be published in the 
August 11 issue of TELEPHONY. 
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OFFSET 
DEAD ENDS 





1. They are designed for use on cop- 
per, Copperweld and iron wire. 


2. Simplicity and speed of installation. 
3. Strength and tightness. 

4. Provide for a tail of any desired 
length. 

5. No extra tools are required to make 
the offset dead end as the same tool 
used in making regular line splices will 
do the job. These convenient Nicopress 
Tools are small and compact and are 
extremely easy to operate close to the 
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USED THE WORLD OVER 


ARMSTRONG’S 


WHITALL TATUM 
GLASS INSULATORS 





ARMSTRONG'S Glass Insulators give 
dependable service whether the tem- 
perature is a sizzling 134° F. or a frigid 


92° F. below zero. Their homogeneous 
glass withstands a// weather conditions. 


Every stage of production is auto- 
matically controlled to assure uniform- 
ity. Pin cavities are accurately gauged 
for a true pin fit. 


The crystal-clear glass is free of flaws. 
Tests show their transverse strength ex- 
ceeds that of supporting pins. 


For service free of thermal breakage 
or structural failure, specify ARM- 
STRONG'S “Whitall Tatum" Glass 


Insulators. 


Conform to or exceed 
A.S.T.M. standards 


Bs’ STROMBERG-CARLSON COMPANY 


Factory and General Offices: Rochester 3, New York, U.S.A. 
Branch Offices: Chicago, Kansas City, San Francisco, Toronto 





praises modern telephone service. . . . Holds private enterprise can serve 


Ou the Outside Looking Tu 


The author, formerly member of the Nebraska State Railway Commission, 


rural areas without aid of federal government. 


interesting and instructive articles 

written by men and women connected 
with the telephone industry. But what 
about the huge army whose members 
have only one connection with the tele- 
phone industry—we who walk up to the 
window once a month and pay for our 
telephone service? I never have owned 
stock in any telephone company; never 
was employed by a telephone company, 
and never received money from a tele- 
phone company except in payment for 
advertising in the several publications 
I have owned and edited. But as a 
subscriber and former public utility 
commissioner, I know a thing or two, 
perhaps three or four, about the tele- 
phone industry. 

I was one of the first telephone users. 
Away back in 1876, when I was not 
yet 13 years old, my father took me to 
Philadelphia to visit the Centennial Ex- 
position. I recall only two things about 
that visit—the huge Corliss engine that 
moved the exposition machinery, and 
a little dingus that proved a most in- 
teresting toy. You stuck a little cone 
in each ear and talked into a little box, 
and to your surprise you heard some- 
body answering you and were told that 
the voice came over a wire from a mile 
or two away. 


interesting has published many 


We didn’t believe it then, but a few 
years later we knew it as the telephone. 
In less than two years after the cen- 
tennial visit I was co-owner with 
Johnnie Gay of a telephone system. 
The line connected our homes on op- 
posite sides of the street, the equip- 
ment being two cans, two poles and a 
ball of twine—both ends of a can re- 
moved, one end covered with thin raw- 
hide stretched tight, a hole in the cen- 
ter and a string run through to a sim- 
ilar can over in Johnnie’s house. 

Of course it was a 
little weak on the consonants, but it 
transmitted the music of harmonica 
and mouth harp—and many a boyish 
secret. Since then I have seen the evo- 
lution of the telephone, from the old 
coffee grinder hanging on the wall to 
the dial telephone sitting on my desk; 
from the old grounded system to the 


It worked, too. 
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By WILL M. MAUPIN 


modern common battery system; from 
the isolated community communication 
to the present marvelous long distance 
system that is almost instantaneous. 


What is telephone service worth to 
me? Practically nothing for weeks on 
end, and then, all of a sudden, it is 
worth more than all the gold buried at 
Fort Knox. Money would not pay for 
the service of my telephone the night 
my first-born child was choking to 
death from croup and my telephone 
brought the doctor within 15 minutes, 
saving the baby’s life. What was that 
$5.00 a month compared with the life 
of the infant? I’m glad the tele- 
phone company does not charge me 
what its service has been worth to me. 
I couldn’t pay it. My life, being in its 
82nd year, isn’t worth much to any- 
body but me. But a few weeks ago my 
heart went on strike and, had it not 
been for the telephone in my home, 
the doctor would not have arrived in 
time to drag me back from the bank 
of the dark river. You simply cannot 
measure the worth of telephone service. 


I can recall the time when I had to 
pay $8.00 a month for telephone serv- 
ice, and the service was limited because 
long distance communication had not 
been developed. Now I pay $2.25 a 
month and can talk to practically any 
community in the United States. It 
would cost me even less if I paid my 
telephone bill on time and received the 
discount—which I fail to do about 11 
months a year. 


Who is responsible for all this mar- 
velous development of the telephone? 
I do not know exactly, but this I do 
know: It was not done by congressional 
enactment, federal subsidy or federal 
financial grants. It has been done by 
individual initiative, individual ingenu- 
ity and individual willingness to take 
a financial risk. 

There is a tremendous lot of talk 
about a “telephone monopoly,” which 
gives me a laugh. There is no such 


animal! Having served for six years 
as a member of the Nebraska State 
Railway Commission, which title is a 
misnomer since it is really the state 
utility commission, I learned a few 
things about the telephone industry. 
Ask the average Nebraskan how many 
telephone companies there are in the 
state and he will say anywhere from 
two to six or seven. Actually there are 
more than 200. Of course the two 
largest are the Northwestern Bell 
Telephone Co. and the Lincoln Tele- 
phone & Telegraph Co. But these two 
have about as much monopoly on tele- 
phone service as one grocery store in 
Omaha has a monopoly on the state’s 
grocery business. Not one of the more 
than 200 telephone companies in my 
state has been financed by the federal 
government. Every one of them has 
been financed by private individuals or 
private corporations made up of indi- 
viduals acting in a corporate capacity. 

Nebraska is peculiar in many re 
spects. Our population is only 13 per 
square mile, only nine other states hav- 
ing less. We have one county in Ne 
braska which is larger in area than 
Connecticut, Rhode Island and _ Dela- 
ware combined. Of course, rural tele- 
phone service is a problem. But that 
problem is being solved, not by federal 
subsidy and supervision of telephone 
service, but by men experienced in the 
telephone business who are willing to 
invest their money in extension of serv- 
ice to rural areas. 

Any Nebraska farmer can have tele- 
phone service if he is willing and able 
to pay for its actual cost plus a very 
slight return on the investment. Right 
now the trouble is getting the equip- 
ment, the manpower and willingness to 
cooperate. The needed money is avail- 
able immediately. In fact, capital is 
crying for an opportunity for invest- 
ment. Given an adequate supply of 
poles, wires, insulators, instruments and 
manpower, rural telephones would g0 
in so fast that the print shops couldn't 
keep up with the demand for revised di 
rectories. No Hill Bill would be needed 
hereabouts, and you and I would not be 
taxed to provide telephone service for 
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A Selected List of Jelephone Books 


In this war emergency knowledge is needed to help achieve victory. Technical books and information assume greater importance 


war effort but of self-improvement. From this list of telephone books, 


with brief statements of their contents, employes may find ome or more they will want to secure for study and reference. 


@ How to Build and Repair a Farm Telephone Line, pub- 

lished by Telephony Publishing Corp. 

Eight-page booklet, unbound, 25 cents per copy to non-sub- 
scribers of TELEPHONY; special prices available to subscribers 
and to anyone ordering 25 or more booklets. This booklet, well- 
illustrat with photographs and diagrams, tells what was done 
to place a run-down farm line in good condition to furnish ex- 
cellent service. The text describes how to attach wire to an 
insulator, how to attach brackets, how to set a pole, how to 
string wire, how to make a splice, how to protect telephone line 
from power line hum, how tree branches touching wires hamper 
transmission, how to connect drop wire to line wire, how to 
attach drop wire to house, how to connect house line to tele- 
hone, and how to connect the ground The materials needed 
or a farm line are also listed. 


®@ Rural Telephone Trouble, published by Telephony Pub- 

lishing Corp. 

= —— of an article published in l"LzPHoNyY giving 
33 magneto telephone and line troubles most —7 en- 
countered, with suggestions as to the most likely cause vo 
—whether in the telephone set, the protector, the line, or the 
central office. Cost is 25 cents r copy to non-subscribers of 
TELEPHONY; special prices available to subscribers and to anyone 
ordering 25 or more reprints. 


® Fundamentals of Telephony, by Arthur A. Albert (1943) 
EE eee 
This elementary book, intended for beginning students and for 
telephone workers, is devoted exclusively to telephone communi- 
cation. The first four chapters present briefly the principles of 
a and acoustics upon which telephone —— are 
based. The then considers the following subjects: Tele- 
phone transmitters, receivers, telephone sets and circuits, tele- 
new lines, manual telephone systems, dial telephone systems, 
oading, telephone measurements, noise and cross-talk, and re- 
peaters and carriers. 


e Electrical Fundamentals of Communication, by Arthur 
L. Albert (1943) S54 pages... ....cccccccee . . $3.50 
This book deals with fundamentals of electricity as applied 

to communication, including holography. telephony, and radio. 

Contains basic electric circuits and phenomena using illustra- 

tions, terminology and problems from communication industry 

standpoint. Contains tables and 359 excellent drawings; is non- 
mathematical and clearly written for communication people hav- 
as little or no college training. Especially suited for use in 
te ene training courses for new employes. Also valuable for 

employes who wish to extend their knowledge of electricity. A 

summary as well as review questions and problems given at end 

of each chapter. 


® A Telephone Rate Case, by Edward D. Smith (1941); 
223 pages ..... 060 5.40.400060 006000 00 nae se 
Written simply and clearly by an attorney for a telephone com- 

pany. this book gives a bird's-eye view of the general rate regu- 

~ red background, and then outlines the steps for preparing a 

telephone rate case. Company executives as well as legal counsel 

dealing with rate matters will find much valuable and helpful 
snag in the book. There is a comprehensive table of case 
references. 


® Soldering for Workshop, Farm and Home, by John 

Bonert (1941); 111 pages, 28 illustrations. ..... $1.25 
Valuable soldering information for telephone peant men, par- 
ticularly apprentices, is presented in this book written by a 
telephone man with years of practical experience. The book 
discusses soft soldering, fluxes, tinning, ey | coppers, wire 
splices, soldering on lead, closing seams in a split cable sleeve, 
soldering and sweating with a torch, joints, hard soldering or 
brazing, construction of a soldering copper holder and pad, etc. 
No scientific terms or complications have been used in the book, 
which is intended to help the beginner or to refresh the memory 
of an experienced worker. 


® Electrical Communication, by Arthur L. Albert (1940) ; 

534 pages (second edition)................... - $5.00 

Presentation of electrical theory of communication, including 
vacuum tubes, networks, filters, and discussion of entire industry. 
Various subjects considered as related to one another in modern 
communication systems. Designed as a college textbook and 
reference book for those having technical training. Others will 
find much of value in it, as use of mathematics has been limited 
but not at a sacrifice of engineering exactness. 


® Transmission Networks and Wave Filters, by T. E. Shea 
I I ig ng cdma tat eles Bac ae $6.50 
A specialized book which deals with principles of transmission 
networks, electric wave filters, and composition of transient 
waves. It is intended for student engineers or graduate en- 
gineers. 


@ The Analysis and Presentation of Engineering Problems, 

by Dr. Harry C. Walker (1945), 199 pages... ..-. $2.50 

A set of two volumes: Volume I, Principles (99 pages, $1.50); 
Volume II, The Mechanics of Presentation (100 pages, $1.50). May 
be purchased separately or as a set. The first volume applies the 
principles and practices of scientific problem-solving to the prob- 
lems of engineering and shows how the engineer may maintain 
a logical critical attitude in spite of emotional bias. he second 
volume assists the engineer in developing a particular style of 
composition and in choosing diction especially appropriate to the 
exposition of his problems. 


© Fundamental Electronics and Vacuum Tubes, by Arthur 
L. Albert (1938) 422 pages........... r= $4.50 


The increasing use of vacuum tubes in telephone work makes 
this non-mathematical book of practical value to persons in 
engineering and operating branches of telephony. The book 
discusses the principles of electronics and the theory of vacuum 
tubes, photocells and copperoxide varistors in telephone circuits 
and radio. It delves into the theory of these devices and the 
design and operation of circuits in which they are used. 


© Electrical Engineers’ Handbook, electric communication 

and electronics, volume 5, by Harold Pender and Knox 

Mcllwain (1937); 878 pages......... Pore | 

This reference book for communications engineers contains engi- 
neering data and formulae concerning modern networks. Discus- 
sions are presented of telephone circuits (local, toll and program 
facilities), radiotelephone systems, and high frequency transmis- 
sion, profusely illustrated with line drawings as are the other 
sections. These sections include acoustics, telegraphy, sound- 
reproduction systems, facsimile transmission, television, electronic 
control and navigation equipment. 


® Communication Engineering, by W. L. Everitt (1937); 
727 pages (second edition)...................$5.00 
Book designed for engineers and those with technical training; 

gives fundamental principles of telephone, telegraph and radio 

communication without going back to the beginnings of the en- 
tire electrical engineering field. Transmission networks and cir- 
cuits, involving coupled circuits, impedance transformations, 
equalizers and bridge circuits are treated. Inductive coordina- 
tion is discussed with the latest theories for minimizing interfer- 
ence. Discussion is Pa of other links in the circuits which 
make possible radiot apneny or carrier-current systems, includ- 
ing vacuum tube detectors and amplifiers. Mathematical ideas, 
beyond calculus, are introduced just before they can be applied. 


® Inductive Coordination of Electric Power and Communi- 
cation Circuits, by Laurence Jay Corbett (1936); 161 
EE: itnvisanneee socket a eeew aes 6sebeens coe 
his excellent book discusses the nature of power transmission 
and of communication transmission, the effect of magnetic and 
electric induction and various influence factors. Susceptiveness 
and coupling factors, effects of conductor arrangements, transpo- 
sitions in power and communication circuits and their coordina- 
tion, power system wave shape, control of residual voltages and 
currents and many other phases are discussed. This book should 
contribute to a fuller understanding by power and communication 
engineers of each other's problems. 


® Telecommunications — Economics and Regulation, by 
James M. Herring and Gerald C. Gross (1936); 544 
Pvt ine dame econ ketene bea Cee 


ealing primarily with the economic and public service aspects 
of the communications industries, the major parpete of this book 
is to evaluate existing state and federal regulation in the light of 
the requirements of national policy, as determined by the present 
federal administration. The subjects covered include the growth 
and development of the telegraph industry, submarine telegraphy, 
the telephone industry, the develepment and history of radio com- 
munication and broadcasting, state and Federal regulation of the 
communications industries. 


® Telephone Theory and Practice, by Kempster B. Miller 

Ce Dy SN, on to 6 ce a0 0s dab ee Ree $15.00 

A set of three volumes, By | and Elements’ (1930, 
pages, $5); ‘‘Manual Switching and Substation Equipment’’ (1933, 
439 pages, $5); and ‘‘Automatic Switching and Auxiliary Equip- 
ment’’ (1933, 494 pages, $5). Volumes may be purchased sep- 
arately or as a set. This series replaces ‘“‘American Telephone 
Practice’’ by the same author, published early in the century. 
The set comprises an excellent source of accurate information 
of entire subject of telephony. 


® Elements of Utility Rate Determination, by J. M. Bryant 

and R. R. Herrmann (1940); 464 pages......... $4.50 

Based on tested and workable methods, this book discusses 
factors, methods and problems of evaluating public utility prop- 
erty and service for rate-making. The essentials of valuation, 
depreciation, expense, return, etc., as factors in establishing 
proper rates for various utility rates are given. Citations pre- 
— from background and key cases decided by commissions 
and courts. 
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the few states where tenant farmers 
are a majority of the rural population 
who wouldn’t take telephone service at 
any price and who wouldn’t have any 
more use for it than a dog has for two 
tails. 

As a state utility commissioner I 
have voted for a few increases in tele- 
phone rates. Always the increase was 
granted to some small Independent 
company that had failed to take into 
consideration depreciation and either 
had to have an increase or go out of 
business because the property no longer 
was serviceable. But I believe a search 
of the record of my six years of com- 
mission service will reveal more rate 
decreases than increases. 

At present I am living in a rural 
community, a village of less than 1,000 
population. Four or five years ago, 
we had five or six telephone exchanges 
in our county. That is not so now. All 
our calls are switched through Hast- 
ings in another county, and the saving 
in operation expense has been reflected 
in lower rates for our service, which 
is better than ever. Of course we hated 
to lose the three or four local em- 
ployes, for their salaries helped local 
business, but we have become accus- 
tomed to it and now the only complaint 
we hear is that people who want tele- 
phone service can’t get it because of 
wartime conditions. 


Certainly I would like to have my 


telephone rate reduced; also my grocery 
bill and my taxes. But before I’d dis- 
pense with my telephone, I’d gladly pay 
twice what I am paying now. I might 
need the doctor some night, pronto, 
The government is meddling in my af- 
fairs altogether too much right now; 
certainly I do not want it meddling 
with my present efficient and wholly 
satisfactory telephone service. 


Vv 


Lincoln T&T Launches Dial 
Conversion Program 

John H. Agee, general manager and 
vice president of the Lincoln (Neb.) 
Telephone & Telegraph Co., announces 
the launching of an extensive program 
of dial conversions with present esti- 
mates calling for installation of this 
type of service in 41 exchanges, in 
addition to the 30 that have been con- 
verted in past years. The necessary 
material, he said, is now on order, and 
work is expected to begin in a few 
months. Eventually, it is planned to 
furnish dial service to all of the com- 
pany’s 118 exchanges in southern and 
southeastern Nebraska. 

The company also has made prelimi- 
nary surveys in connection with a drive 
for increasing its number of rural 
stations. In the counties of Seward and 
Polk, representative areas, it was 
found that a large percentage of farm 
homes can be reached from existing 





BUSINESS is successful fi- 
A nancially if there is suffi- 
cient margin between income and 
outgo. Some 
lines of busi- 
ness fail be- 
cause man- 
agement is 
reluctant to 
venture with 
income-in- 





creasing ex- 
periments and, instead, chooses 
to reduce the outgo. Oftentimes 
it is easier and wiser to attempt 
to increase the income. It is not 
at all uncommon to find manage- 
ment endeavoring to reduce op- 
erating expenses with shortsighted 
economies, when the same effort 
devoted expansion 
would be more effective and cer- 


to business 





Principles of Enduring Business 


By JOHN S. ALLEN 
VL The Fallacy of Reducing the Outgo 


tainly easier of accomplishment. 

I know a grocer who, in his 
desire to increase the margin be- 
tween income and outge, had his 
telephone disconnected. Prior to 
this time he was competing favor- 
ably with neighboring grocers. 
His store was neat and attractive. 
of high 
quality. He figured he could keep 
his old customers who would stop 


His merchandise was 


in for groceries while shopping 
uptown. Instead, they telephoned 
his competitors for early morning 
deliveries. His lack of a telephone 
ate into, and finally consumed, 
his profits; he was in the red. 
Additional advertising and sales 
promotion to help the grocer re- 
cover his lost clientele, were far 
more costly than several years’ 
savings on telephone bills. 
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lines so that service can be furnished 
without special construction charges. 
As soon as automobile travel restric- 
tions are lessened, representatives of 
the company will make personal con- 
tacts with non-users in rural areas to 
learn their desires and to cooperate 
with them in meeting their needs. 

“We also plan to develop and utilize,” 
said Mr. Agee, “every known type of 
modern physical facility that will in- 
clude dial operation, improved pole line 
construction, the adoption of the hand- 
set as a standard farm instrument, 
and, after commercial adaptation is 
perfected, the radio-telephone and the 
use of rural electric lines for telephone 
circuits.” 

The company had a large rural de- 
velopment between 1918 and 1929, but, 
during the drouth period, many farmers 
were compelled to sacrifice service to 
the point where a low of 11,352 farm 
telephones was reached in 1939. Since 
then, in spite of wartime restrictions, 
the number has been increased to 
13,969, with several hundred orders un- 
fulfilled. 

VV 


OBITUARIES 

CHARLES H. DECKER, 68, owner and 
manager of the Westernville (N.Y.) 
Rural Telephone Co., died July 17 at 
his home. 

He began the rural company with a 
central office at North Western, N. Y. 
It was moved to Westernville in 1924 
and the system was built up to a total 
of over 100 instruments. 

Surviving are his widow, a son, a 
brother, two sisters and two grandsons. 


* ~*~ * 


JOSEPH D. HINES, 56, of Lovington, 
Ill., died at the Mercy Hospital in 
Champaign July 15. For the last few 
years Mr. Hines had been manager of 
the Farmers & Merchants Telephone 
Co. of Moultrie County in Lovington. 

He is survived by his widow and one 
son. 


* * * 


H. M. THOMPSON, 67, Jackson, Miss., 
who installed the first telephone system 
at Carrollton, Miss., died July 26 at his 
home in Jackson. He is survived by 
his widow; a son, Lieut. William M. 
Thompson, and a sister. 

* * * 

HUBERT N. ALLEN, 43, office manager 
at Winston-Salem, N. C., for the South- 
ern Bell Telephone Co., died July 26 
of a heart attack. 

Connected with Southern Bell for 21 
years, he was employed in the com- 
pany’s offices at Raleigh ard Charlotte, 
N. C., before going to Winston-Salem 
in 1940. 
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His widow, two sisters and seven 
brothers survive. 


* + * 


NorRwoop MAXWELL LASH, 73, former 
chief engineer of the Bell Telephone 
Co. of Canada, died recently at Little 
Rock, Ark. 

A native of Toronto, Mr. Lash joined 
the Bell organization there after grad- 
uating from the University of Toronto 
in 1894, later going to Montreal to 
assist in forming the company’s first 
engineering department. In 1914, he 
became chief engineer, and in 1925, 
consulting engineer. 


In 1927, Mr. Lash retired from the 
Bell company to act as consulting en- 
gineer for the Brazilian Telephone Co. 
in Rio de Janeiro. There, he procured 
the latest equipment known in North 
America for the use of the Brazilian 
company. 


Vv 


Association Postpones Meeting 

Postponement of the annual conven- 
tion of the South Dakota Telephone 
Association recently was announced by 
its board of directors, in compliance 
with the government’s restrictions on 
travel. 








“What Do You Do When 
Your Cow Loses Her Cud? 


* It's no trick to replace a cow's 
cud and bring back that contented 
look . . . if you have the "KNOW- 
HOW." But, if you don't, better get 
a veterinary on the job. . . but quick! 


The "KNOW-HOW" is important in 
Telephone Directory Advertising, too. 
Maybe, like the cow's cud, you have 
been taking your Telephone Directory 
Advertising for granted. Perhaps it 
would be a good idea to check your 
return from this important source of 





revenue with other companies, includ- 
ing a few that are served by the 
Loomis sales organization. 


We would be delighted to discuss 
with you the "KNOW-HOW" that 
has sold more than 26 million dollars 
worth of advertising for LOOMIS- 
served companies. 
Address your inquiry to 
Wesley H. Loomis, Jr. 


20 West 9th St., Kansas City 6, Mo. 
@ 


ADVERTISING COMPANY 


502 Gettle Bidg., Ft. Wayne 2, Ind. 


506 Olive St., St. Louis 1, Mo. * 


| 6908 Market St., Upper Darby (Phila.) Pa. 


20 West 9th St., Kansas City 6, Mo. 


* Omaha Nat'l Bank Bidg., Omaha 2, Nebr. 


*if you're a gentleman farmer or just curious and would really like to know drop us a line. 
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Au the strength and durability 
inherent in steel are combined-—- 
with definite economies---in Crapo 
Galvanized Steel Strand. Heavy, duc- 
tile, tightly-bonded zinc coatings, ap- 
plied by the famous Crapo Galvaniz- 










a ing Process, 

sity provide lasting 

p.§ protection against 
corrosion, 


Ask the distributor 
of Crapo Galvanized 
\ Products near you or 
write direct for fur- 
ther information! 


INDIANA 
STEEL & WIRE CO. 


MUNCIE, INDIANA 


FOR 


LACING CABLES 


and all other purposes 
requiring a superior 
waxed twine. 
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THE BARBOUR PRODUCTS 
Division of 
THE LINEN THREAD CO., INC. 





| Telephone Men 
‘Must Unite 


(Concluded from page 16) 





60 East 42nd St., New York 17 
Boston (10) Chicago (10) San Francisco (5) 
Gloucester Philadelphia (6) Baltimore (3) 





money in unnecessary financing of pri- 
vate such placing more 
politicians on the government payroll 
to engage in the telephone business of 
which they know nothing about. We 
believe Independent telephone men 
should become more closely organized 
to combat this pernicious communistic 
idea in a free country. 


business, 


as 


Speaking of rural telephone service, 
it never was sufficiently remunerative 
to be attractive to the telephone in- 
dustry. The revenues derived from it 
have failed by a large margin to pay 
for the cost of rendering it. However, 
it is the obligation of telephone com- 
panies to render good and adequate 
service to the rural areas. We must 
educate the farmer that he must pay a 
higher and reasonable 
telephone service. 


rate for good 
In my opinion, the 
average farmer is willing to pay a fair 
rate if we explain our situation to him. 
Certainly the farmer wants the tele- 
phone business in competent hands, 
and it is certain that he does not want 
the government to dabble in it. He can 
visualize what will happen if and when 
that day comes. 

In would like say 
that telephone people, must, 
through unified action, arise and solve 
our own rural telephone problems or 
we will find that the government will 
take over our business. We must start 
by strengthening the weakest link in 
the industry chain first—that is, help- 
ing the smaller companies get back on 
their feet. 


conclusion I to 


we, 


as 





Answers to Traffic Questions 
on Page 17 
(1) Please refer to the preface 
for the answer to your question. 
(2) Give a report of “NC” 
but proceed in general as for a 
BY condition. 


(3) Enter “no chg. (time).” 
(4) Use one of the following 
phrases: 


(A) “Your name, please?” 
(B) “May I have your name?” 


(C) “What is your name, 
please?” 
(5) Enter “do not announce 


celg pl” in the “Special Instruc- 
tion” space. 




















% 


— ee 
or Mas RR Be 


































































SINCE 1889 


NIN weve 


CLay CONDUIT 


‘es “3 






The proved and standard 
Protection for Underground 
Telephone Cables. 


Cheapest in the long run. 
Highest quality and a full 
line of shapes. 





National Fireproofing Corp. 
202 E. Ohio Street, N. 5S. 
PITTSBURGH, PA. 





Pull Poles the | 
Lay, Simplex Wey! | 


No. 329, ca- 
pacity 15 tons, 
height 37%", 
lift 22”. 





One or two F 
men with 
the Simplex ; 
Pole Pull- $ 
ing and 4 
Straightening Jack can pull ; 


or straighten any pole, re- 
gardless of size or depth; 
pull butts or move loaded | 
poles. Saves manpower and 
reduces “out of service 


hours. 


: CREW - HYDRAULIC 


LEVER $ 


Jacks 


Templeton, Kenly & Co. 









Chicago (44), Illinois 


Better, Safer Jacks Since 1899 
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Stromberg Names C. H. Knapp | 
Supply Sales Manager 
The appointment of Colby H. Knapp | 
as supply sales manager for the Strom- 
berg-Carlson Co.’s telephone division 
was announced July 25 by Lloyd L. 
Spencer, vice president in charge of | 
sales. Mr. Knapp will be responsible | 
for the sale of supplies and construc- 
tion material which the company dis- 
tributes to the telephone industry. He | 
will continue to make his headquarters 
at the company’s branch office in Chi- 
cago. : 


FULL-LENGTH TREATED NORTHERN WHITE CEDAR 
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Sy 














They are light in 
weight — Easier to 


transport and set. 


PAGE ano HILL co. 


MINNEAPOLIS, MINNESOTA 50 CHURCH STREET, NEW YORK, N.Y 


AUTOMATIC ELECTRIC SALES CORPORATION 


“STILL IN 
THE LEAD” 


Osiributed & STROMBERG-CARLSON COMPANY 








COLBY H. KNAPP 


HE SWORE HE WOULDN'T 

SHAVE TILL HE FOUND A 

ROLL OF GOLD SEAL TAPE 
THAT PEELED! 


Small chance of ever finding a roll 
of Gold Seal Tape that peels .. . 
dries out ... smears . . . or ravels. 
Jenkins lab-tests everything . . . base 
cloth, compound . . . controls pro- 


Mr. Knapp joined the Stromberg- 
Carlson Co. in September, 1927, follow- 
ing his graduation from the University 
of Illinois. A native of Lincoln, Ill., he 
received his earlier education at that 
city’s Community High School. 

His entire business career has been 
spent with Stromberg-Carlson, having 
served as assistant supply manager and 
supply manager for Chicago, radio and 
telephone representative in the states 


of Illinois and Iowa, telephone sales 
representative in Indiana and Wiscon- 
sin, Chicago office manager and cash- 
ier. Also, he was a member of the pri- 
orities department at the Rochester, 
N. Y., office. 





(By Henry Boltinoff in THIS WEEK magazine 





AUGUST 4, 1945 








duction every step of the way. What 
is more, Jenkins cellophane-wraps — 
then boxes—every roll to make 
doubly sure Gold Seal reaches you 
factory-fresh! Jenkins Bros., Rub- 


ber Division, 80 White Street, New 
York 13, N. Y. 


Lia 


Jenkins Bros. also 
makes Diamond 
Seal Friction and 
Rubber Tapes 
which meet ASTM 
and Federal speci- 
fications. 





JENKINS 
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Seymour Smit 
TELEPHONE PRUNERS 


CUT FASTER, COVER MORE 
GROUND+*keen “Center-Cut” blade slices 
between two strong side supports. Branch is 
firmly gripped, quickly cut. Ask for prices. 


SEYMOUR SMITH & SON, Inc. 
900F Main St., Oakville, Conn. 














PREMAX 


Available For Identification 








Premax Stamped and Embossed 
Metal Letters, Figures and Pole 
Markers are again available for 
permanent identification. 


Frhemax P--oduata 


Division Chisholm-Ryder Co., Inc. 





4507 Highland Ave., Niagara Falls, N. Y. 
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National Telephone Appoints 
Voyles and Winchester 

The National Telephone Supply Com- 
pany of Cleveland, Ohio, recently an- 
nounced the appointment of J. E. 
Winchester as western district mana- 
ger, and G. E. Voyles as eastern dis- 
trict manager. 





J. E. WINCHESTER 

Both Mr. Winchester and Mr. Voyles 
have been with the National Telephone 
Supply Co. for several years, and are 
well known to the people in the in- 
dustry. 

Mr. Winchester’s early years with 
the company were spent in the east, 
but for the past five years he has 
resided in Alhambra, Calif., represent- 
ing the company on the West Coast. 
Mr. Winchester’s engineering back- 
ground and years of experience with 
National products particularly qualify 
him for his new position. 





G. E. VOYLES 


Mr. Voyles, whose home is in Terre 
Haute, Ind., has been a representative 


of the company in the Mid West for 
the past eight years. Prior to his aggo. 
ciation with National, Mr. Voyles had 
spent several years in line construe. 
tion. He is a member of the Independ- 
ent Pioneer Telephone Association and, 
in all, is well qualified to manage Na. 
tional’s eastern district. 


Vv 


Frank W. Watts Appointed 
General Manager 

Frank W. Watts recently was ap- 
pointed general manager of the Con- 
necticut Telephone & Electric Division 
in Meriden, Conn., and the Rutland 
Electric Products Division in Rutland, 
Vt., by Ralph Horton, newly elected 
president of the Great American In- 
dustries, Inc., Meriden. 

Mr. Watts 
charge of 
company and 
Great American 


was vice president in 
the Connecticut 
president of 
Industries before be- 
coming general manager of the Con- 


necticut and Vermont divisions. 


sales at 


was vice 


A graduate electrical engineer and a 
fellow of the American Institute of 
Electrical Engineers, he formerly was 
the operating head of a large public 
utility company in the East. Later, he 
became a consulting engineer to nv- 
merous large corporations in the rear- 
rangement of their electrical facilities, 






RUBBER 
TREAD 
WHEELS 


CHANCE CABLE CARS 
ARE BUILT FOR WAR 


This No. 27 Chance Cable Car is built to meet the 
‘igid specifications of the Army Signal Corps. 
it must stand 
and perform well. 


The rubber cored wheels are kept light in weight by 
the use of Aluminum. The rubber treads ride smoothly 
The sturdy steel frame and reit- 
The seat is 
detachable and the height adjustable. The hand brake 
stops the car and holds it anywhere on the messenger. 

It is necessary that this product give the best possible 


over the messenger. 
forced seat are built to last a lifetime. 


performance on its wartime job and the 
Chance Cable cars you buy today are the 
same as those furnished to Uncle Sam. 
They’re made to give exceptional service. 
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William E. Snodgrass Joins 
Western Electric 

William E. Snodgrass, New York, 
N. Y formerly executive vice presi- 
dent of the Dictograph Products Co., 
has joined the Western Electric Co. as 
general manager of its hearing aid divi- 
sion, according to a recent announce- 
ment by F. R. Lack, vice president of 
Western Electric. 

Mr. Snodgrass’ appointment follows, 
in less than a week, the announcement 
by Western Electric of its new Model 
63 hearing aid which climaxes 63 years 
of research and development in sound 
transmission. 

Mr. Snodgrass joined the Dictograph 
company as a salesman following his 
honorable discharge from the Army 
after World War I and during the en- 
suing 16 years became progressively 
branch manager, sales manager and ex- 
ecutive vice president. He has been 
active in marketing and sales promo- 
tional work in industrial groups and in 
the Pell System. 


Vv 


Stromberg's Army Switchboard 
Output Passes 40,000 Mark 

More than 40,000 telephone switch- 
boards—enough to service a city with 
a population of approximately 9,000,- 
000—to date have been turned out for 
the armed forces by the Stromberg- 
Carlson Co., Rochester, N. Y., Lloyd L. 
Spencer, the company’s vice president 
and general sales manager, disclosed 
recently. 

The switchboards were of a wide va- 
riety, designed to meet fighting condi- 
tions. One switchboard provided a 
complete indoor or outdoor central office, 
and another provided equipment for a 
six-way conference circuit. 

Mr. Spencer revealed that the com- 
munications firm’s total war output in- 
cludes more than $125,000,000 worth of 
precision electronic, radar and radio 
equipment. 


Vv 


Templeton, Kenly Receives 
Army-Navy "E" Award 

Templeton, Kenly & Co., Chicago 
manufacturers of industrial jacks, on 
July 14 was awarded the Army-Navy 
“E” by Robert P. Patterson, under sec- 
retary of war, President J. B. Temple- 
ton announced. 

The company’s most prominent con- 
tribution to the war effort has been a 
Special track connector for the speedy 
mounting, demounting and repair of 
tank crawler treads. Large numbers of 
conventional Simplex hydraulic, screw 
and lever jacks have been used in ship- 
building, construction, railroading and 
many other phases of the war effort. 
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TREE 


TRIMMERS...PAINTS...WIRE GUARD 


“Tree troubles” vanish when your linemen have tools and supplies like these 
— available via Graybar along with pruning saws, axes, manila rope, and 
everything else you need for line maintenance or essential construction. For 
full facts, call the Graybar Telephone Specialist near you. Graybar Electric 
Company, Graybar Building, New York 17, N. Y. 


TRIPLE-ACTION TREE TRIMMER 

This Newman heavy-duty trimmer first shears one 
side, then the other side, and then cleaves the middle 
— all on one downward stroke — assuring a complete, 
clean cut every time. 114-in. cutting capacity. Fur- 
nished with 10-ft. pole in two 5-ft. sections. 


HEAVY-DUTY BRUSH CUTTER — This H. K. Porter 
“Forester” makes it a cinch to cut green wood up to 2-in. 
diameter. Available in three sizes: No. 1, recommended for 
light work. No. 2, for heavy pruning. No. 3, for ground 
work — cuts close to the earth and leaves a flush, flat- 
topped stump. 


THREE-POINT TREE PAINT — This Bartlett tree-paint has 
three highly desirable features: (1) Made with a pure Egyptian 
asphalt base, it contains only ingredients which aid healing of 
tree wounds. (2) Doesn’t crack or blister. (3) Retains its easy- 
to-apply qualities even under freezing temperatures. Available 
in liquid form for wound dressing or plastic form for tree 


-j)-9ery, 


PLASTIC TREE WIRE GUARD — Made of rug 
ged, flexible, lightweight, clear plastic, this Detroit- 
Macoid wire guard is excellent for use on drop wire 
for protection against abrasion where adequate 
clearance from trees is impracticable to obtain. 
Linemen easily can thread the plastic helix over an 
end of the wire during installation or spiral it on 
the wire when the wire is already in place. Available 
in 3-ft. lengths. 4565 
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COST 


ESTIMATORS 


Experienced in the 
Field of 


Dial Automatic Telephony Desirable 


but not essential. ~ 


For full particulars apply by letter to the 


Personnel Manager 


FEDERAL TELEPHONE 
AND RADIO CORP. 


39 Central Avenue 
East Newark, New Jersey 


WMC rules observed. 





DRAFTSMAN 


Experience in the 
field of Dial Automatic 
Equipment Drafting desirable 
but not essential 


Excellent post-war future 
and working conditions. 


For full particulars apply by letter to the 


Personnel Manager 


FEDERAL TELEPHONE 
AND RADIO CORP. 


39 Central Avenue 
East Newark, New Jersey 


WMC rules observed. 


POLES 





TELEPHONE 
ENGINEERS 


WANTED FOR 


Assignments in mid-eastern 
states. Need well-qualified per- 
sonnel in following classifica- 
tions: 


® Transmission Engineers 

© Plant Fundamental Planning 

© Equipment and Building 
Lay-out 

® Cable Plant Lay-out and 
Design 

© District Plant Supervisors 


Progressive and modern or- 
ganization will reward individ- 
ual effort. Splendid opportu- 
nity, permanent positions, 
good inceme. 


Applicants must be under 45 
years of age. Give full details 
of qualifications in first letter. 
Personal interviews will be ar- 
ranged and considered confi- 
dential. Write Box No. 2183, 
c/o TELEPHONY. 























B. J. Carney & Co., 100 N. 7th St., 
Minneapolis, Minn.—Western red cedar 
poles. entrex Butt Treated or Plain. 








Cc. M. Christiansen Co., Phelps, Wis.— 
Northern White Cedar Poles, plain or 
butt treated. 








International Creosoting and Construc- 
tion Co., Galveston, Texas.—Creosoted 
Southern Yellow Pine Poles. Plants: 
Beaumont and Texarkana, Texas. 








ENGINEERS 


Experienced in the 
following branches of 
Dial Automatic Telephone: 


Power Engineering 


Equipment Engineering 
Circuit Engineering 
Apparatus Engineering 
Job Engineering 


For full particulars apply by letter to the 


Personnel Manager 


FEDERAL TELEPHONE 
AND RADIO CORP. 


39 Central Avenue 
East Newark, New Jersey 


WMC rules observed. 





ATLANTIC a 
Creosoting Co., Inc., 17 Battery Pi., N. Y.¢, 1 
Creosoted Pine Poles 
Crossarms . . Conduit 
PLANTS AND OFFICES: 
New Orleans, La. 
Winnfield, La. 
Norfolk, Va. 
Annapolis, 








UNDERGROUND 
CONTRACTOR 


TILE CONDUIT WORK—MANHOLES | 
BURIED CABLE TRENCH 


SEYMOUR CORLEY 
220 N. FRINK PEORIA 5, ILL. 








Frank F. Fowle & Co. 


Electrical and Mechanical 
ENGINEERS 


35 East Wacker Drive CHICAGO 











ACCOUNTING 


HERDRICH, BOGGS and CO. 
Certified Public Accountants 


803 Electric Building 
INDIANAPOLIS 4, IND. 





Cedar Poles 
MAC GILLIS & GIBBS COMPANY 


Wells Bidge., Milwaukee 2, Wis 
* * 
Northern White and Western Re 
Cedar Poles—Plain or Butt-Treated 





SLOAN & COOK 


CONSULTING ENGINEERS 
120 SOUTH LA SALLE STREET 
CHICAGO 


Appraisals — Original (Cost “tedice 
Depreciation, Financial, and Other 
Investigations 








MANFRED K. TOEPPEN 


Engineer 


Consultation © Investigation 
Reports 


261 Broadway, New York 7, N. Y. 








INSPECTION SERVICE 


For poles, crossarms, and other timber 
ucts. Preservative treatments of timber 
products. Analyses of wood preservatives. 


A. W. WILLIAMS INSPECTION COMPANY 


Main office and laboratories: Mobile, Ala. 
Branch offices: New York and St. Louis. 


jently located for prompt service. 





1 
Insp s 











T. M. Partridge Lumber Co., Minne- 
apolis, Minn.—Northern White—Western 
Red Cedar Poles. Plain or butt-treated. 








Pensacola Creosoting Company, Pen. 
sacola, Fla.—Creosot Southern Pine. 
Poles of Superior Long Leaf Quality. 











dependable 


Cedar Poles 
MICHIGAN POLE & TIE Co. 


NEWBERRY—GRAND RAPIDS 
MICHIGAN 








J. G. WRAY & CO. 


TELEPHONE ENGINEERS 
Specialists in Appraisals, Rate Surveys. 
Financial Investigations, Organization, 
and Operation of Telephone Companies 

3324 Bankers Bidg., Chicago 
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